
 
If you’re selling you want 

 
1. Someone to negotiate with all the buyers discreetly and in a 

civilised manner on your behalf. 
 

2. To keep the details of your sale away from your competitors, your 
clients, your staff and time-wasters.  This means having the chance 
to approve each and every potential buyer personally after expert 

advice. 
 

3. To get the best possible result in the shortest possible time. 
 

4. Personal service from people who know who you are and what you 
are selling. 

 

If you’re buying you want 
 

1. To negotiate in a civilised manner to reach a mutually acceptable 
deal. 

 
2. To be offered businesses that match your brief - not lots of details 

which are irrelevant. 
 

3. To get the best possible result in the shortest possible time. 
 

4. Personal service from people who know who you are. 
 

Since 1986, STC have taken great care to match hundreds of buyers and 
sellers to make life easier for everyone. 

 
Whichever side of the fence you’re on, we should be delighted to talk to 

you. 
 

 No lock-in period   No upfront costs to buyers or sellers 
 Free marketing   No sale, no fee 
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